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This is just a fact sheet. It is not a policy.
Read the policy to determine what
coverage is actually granted. Coverage
may not be available in all states.

Introducing

Hartford Financial Products (HFP) is an active
member of The Hartford — Medmarc strategic alliance
that provides vital insurance protection for growing life
science companies. Through the alliance insureds
may purchase their management liability protection
from HFP, in addition to the product liability and
property and casualty coverages that are available
from Medmarc and The Hartford, respectively.
Together, this alliance is Helping Protect Your World.

about HFP

HFP has an established team of professionals
dedicated to underwriting Directors and Officers Liability
coverage for emerging growth companies. This team
has over a decade of experience underwriting drug
discovery and medical device risks. In fact, HFP is one
of the largest insurance underwriters of initial public
offerings (IPO) and specializes in offering coverages to
early stage hi-technology, biotechnology and healthcare
technology companies.

coverages

Directors & Officers and Company Liability
Employment Practices Liability

Fiduciary Liability

flexibility

HFP offers Directors and Officers and Company
Liability, Employment Practices Liability and Fiduciary
Liability on a monocline basis for publicly traded
companies.

For privately held companies, these coverages are
available in a state-of-the-art package policy, Private
Choice Encore! For T.E.C., which was designed, to
address the exposures facing the managers of
emerging technology companies in today’s complex
legal environment.

target
public and private companies with revenues under $350
Million

limits
up to $10,000,000 per account
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